+%: ,QVXUDQFH )LODQFLDO 6HUYLFHV ,QF 32 %R]

KWWS Z7ZZ KEZLQF FRP f




Who is Helping Build Wealth?

National Financial Services Marketing
Organization dedicated to providing outstanding
products and services for the growing under-
served middle American consumer.

Representing multi-billion dollar companies
who provide Safety, Security and Value to our
clientele.

A highly trained and competent Sales, Sales
Management and Administrative staff that can
provide you with the Tools necessary to prepare
for and protect your financial future.



The HBW Vision

To Help Build Wealth for the vast

underserved middle American

consumer by offering quality financial
‘ products and services.

The Products and Services we offer
are designed to help people properly
protect their families, while helping
them reach thelir financial goals anad
achieve their dreams.



You’ll Earn A Fortune In Your Lifetime

Average Income Over 40 Years Lifetime Earnings

Then why is it that most Americans retire in poverty?

The median annual iIncome for those
age 65 and older is just $16,770*

* U.S. Department of Commerce, February 2008



How Money Works

T T Quiz:

e Three Refrigerators have a Guaranteed
20 Year Life Span. If price was not an
issue, which one would you choose?

|

=y~

Choice C

Choice A Choice B

Today’s Cost

Replacement Cost

$2,000 Invested @ 8% for 20 Years = $9,322
Minus $3,000 for a New Refrigerator = $6,322 Net Gain



How Money Works

How Money Doubles... The Rule of 72

72 + % = Years to Double Money

For example, if a 30 year old person made a one-time deposit
of $2,000 in an account at 3%, it would double every 24 years.
At age 54 that person would have $4,000, and at age 78 they
would have $8,000.

By using the rule of 72 as a guide, you can determine about
how many years it could take to double your money at a certain
rate of return. Be sure to consider the impact of taxes. The rule
of 72, by itself, does not distinguish between before-tax, after-
tax, or deferred tax rates or returns.



How Money Works

Let’s Compare Results!

Consider the same 30 year old person, and the same $2,000 one-time deposit:

72 - 12% = 6 Years

72 = 3% = 24 Years 72 - 6% =12 Years

Age 78: $32,000

“The most powerful force on
Earth is the power of compound

interest!” :
- Albert Einstei
ert Einstein Age 78: $512,000

This illustration is for hypothetical purposes only and does not represent any specific investment.




The Enemies of Wealth and Accumulation

e Procrastination

e Poor understanding of how money works and
the principles of compound interest

e Consumption based lifestyle

® High personal debt

e No plan for the future

e -ailure to properly protect what you have



What Is The Problem?

e Few people understand how money works
¢ \\le do what our financial institutions tell us to do

e Many people choose a consumption based lifestyle
creating little savings and large debt

Procrastination

Most people don’t plan to fall, they simply fail to plan.

Procrastination Is the mother of failure!




What Procrastination Costs You

Assuming your goal is to accumulate $1,000,000 by age 65

$5,600
/month

$750
$350 /month
Age 25 Age 35 Age 45 Age 55

Based on a 7.5% return

This illustration is for hypothetical purposes only and does not represent any specific investment.



Funny Banking

Would you open an account with these terms?
e Bank keeps all deposits for the first two years
e After two years you will begin to earn 1%-4% interest
e There is an 8% penalty on withdrawals

e [f you die, the bank keeps all your savings



Buy Term And Save The Difference

Example: A 35 year old husband, his wife and 2 children

Permanent Example
Existing Policy’ 30 Year Term?

Husband

Wife

Children

That’s a monthly savings of $65.00!
Invested at 7.5% for 30 years = $86,700

' Based on the current rates available to HBW as of 9/1/2010
2 Example of actual client. Actual case was written in 2007



When Is There A Need For Protection?

Any Time a Loss of Income Would Be Devastating!

¢ Young Children ¢ Business Partnership

e Dependents e [ax Advantage Accumulation
e High Debt e Cstate

e Home Mortgage ¢ \Vealth Transfer

If you’ve had your life insurance policy for more
than five years, you could easily be paying
30%-70% more than you should be!




HBW Puts It All Together

We provide a realistic, affordable, step-by-step plan to
Help you Build Wealth.

We offer a free analysis of your financial situation that covers these key areas:

e Family Protection
e Qutstanding Accumulation Vehicles

e A Personal Financial Game Plan
to Help You Achieve Your Goals

Creating a plan that covers the important financial
areas of your life would help you make better
decisions, wouldn’t you agree?



Where Do You Stand?

Ask yourself some important questions...
e Are you prepared for financial emergencies?
e Do you have a plan to eliminate debt?
e Are you putting enough money away for retirement”?
e How much money will you need for retirement”?
e Are you accomplishing your financial goals?
e Are you preparing for your children’s college?
e Are you properly protected against premature death?

e Are you happy with your present occupation?



The HBW Game Plan

Offering Programs to Maximize Family Protection,
Reduce Debt, and Accumulate Dollars

Unique Low-Cost

Term Life Insurance
Maximizing family protection with minimal
cash outlay creating more available
accumulation dollars for a better future.

Living Trusts’

Help clients create a plan, avoid Probate,
keep their estates and assets private, and
returns full control of their assets.

Debt Reduction

Saves thousands of dollars in interest
and eliminate years of payments with our
innovative approach to debt reduction.

Tax-Advantage Products
& Accumulation Vehicles

Helping Build Wealth using...

e Tax Deferred Growth

e Diversification

e Federal Income Tax Free Withdrawals?

e Minimize Estate Probate Issues

'Living Trusts offered through The
Heritage Living Trust Company.

2See current tax rules and distribution
guidelines for Roth IRAs



At HBW, You Get The Best Of All Worlds

e \ery Competitive Products that Help Build Wealth
e Great Opportunity to Help Others

e Part-Time Business - No Pressure to go Full-Time
e Immediate and Residual Income

e Passable to Qualified Heirs

e Be Part of a Winning Team

o Step-by-Step System for Success

e Recognition, Trips, Incentives, and More!

e Huge Untapped Market




Life Insurance Worksheet

A Good Plan A Better Plan A Maximum Plan
$ Income to be replaced in the event the hustband dies
3 Husband | $ Husband | $ Husband
$ Income to be replaced in the event the wife dies
$ Wife $ Wife $ Wife
$ Per Child | $ Per Child | $ Per Child
$ Per Month | $ Per Month | $ Per Month

We believe that life insurance is the first and most important
step in a good financial plan. Most experts agree that 10-15
times the gross annual income of each breadwinner is the
amount most families should have in case of death.

Example: Breadwinner earns $55,000 and has $550,000 death
benefit. $550,000 drawing 6% will pay the survivors $33,000
annually without going into the principal.

In the event that one parent is not employed outside the home,
that person is eligible for coverage up to the amount that the
other party qualifies to have. Another ‘Rule of Thumb’ is to
place a minimum of $100,000 plus an additional $75,000 per

child at home on the party that stays home to raise the children.

Each plan above takes into account that you would be replacing
any existing coverage that you may have to take advantage of
the current low rates. Your monthly investment therefore would
include any money you are already spending.

Of the three plans above, which do you feel best suits your
family’s needs at this time?

All we do at this point is take an application to see if you qualify.
You will have a free physical done at home, work, or whevever
you want to take it. We don’t collect money now, just get a
voided check on the account that you wish to use for payment.
Once your plan is issued, we will deliver it to you and continue to
help you along your journey to financial success. Fair enough?

Not an actual case; presented for illustrative purposes only. FOR PRODUCER USE ONLY



Money Management Worksheet

Do you have life insurance through work?

Do you have life insurance other than through work?

Do you have an emergency fund with 3 or more months
living expenses?

Do you have consumer debt that is not paid off monthly?

Do you have a mortgage?

Do you have a second mortgage or home equity line?

Do you contribute to a Retirement Plan at work?

Do you have a Retirement Plan other than work?

Do you save for college for children or grandchilren?

Client Name:

Do you have a Trust or Will?

Do you have Long Term Care or Disability Insurance?

Do you nomally receive a tax refund?

Are you satisfied with the overall performance of
your saving and retirement accounts”?

Are you open to considering an opportunity to earn
extra income?

Do you have parents or relatives that would like to
maintain safety and get higher returns?

Of all the items listed, which causes you the most
concern or could possibly keep you up at night?

Date:

Contact Numbers - Home:

Work:

Email:

Cell:




